
When it comes to securing a bridging loan 30 million and above, the question often arises: should you deal
directly with a lender or approach a broker? In the dynamic UK property finance market, understanding where to
turn for loans ranging from GBP 50,000 to over GBP 30 million can be crucial for developers, investors, and
businesses alike.

Companies like European Business Magazine (EBM) and NST Publishing Ltd frequently cover this arena, shedding
light on how bridging finance works at different tiers of loan size and complexity. Meanwhile, specialist lenders
such as KIS Finance have made a name for themselves in offering tailored large-size bridging products that align
with complex project needs.

Typical Bridging Loan Sizes: From GBP 50,000 to Over GBP 30 Million
Bridging loans provide quick, short-term funding solutions, often used to support property auctions, chain breaks,
or refurbishment projects. These loans can start as low as GBP 50,000 but in some cases climb to impressive
heights, topping GBP 30 million, especially when large-scale development schemes or commercial acquisitions are
involved.

Loan Size Range Typical Borrower Use Case GBP 50,000 to GBP 500,000 Individual Investors / Small Businesses
Auctions, Chain Breaks, Minor Refurbishments GBP 500,000 to GBP 5 million Small to Medium Developers
Medium-Scale Refurbishments, Acquisition Finance GBP 5 million to GBP 30 million+ Large Developers,
Institutional Investors Major Refurbishments, Large Commercial Redevelopments

Understanding loan size ranges and who they suit is vital, because the approach to arranging finance differs
considerably. For example, lenders like Aria Finance up to 30m and West One up to 30m specifically cater for
bridging finance needs at the higher end of the spectrum, offering bespoke terms and exit strategies.

Bridging Loans for Auctions, Chain Breaks, and Refurbishments
The versatility of bridging loans means borrowers often rely on them to:



Win property auctions — fast funds enable swift completion.

Solve chain breaks — ensuring transactions don’t collapse due to delays.

Support refurbishments — providing capital to renovate or improve properties before longer-term finance
kicks in.

Want to know something interesting? however, it’s not just about the funding size. How quickly the loan can be
executed can make or break these deals, especially in competitive auction environments where timing is critical.

Execution Speed vs. Headline Rate

Many borrowers focus heavily on headline rates when comparing bridging loans, but seasoned property investors
and developers know that execution speed over headline rate is often paramount. A lender that can provide
GBP 30 million promptly and with flexible terms often trumps a cheaper but slower bureaucracy-heavy option.

Lenders like Aria Finance and West One are noted for rapid decision-making and streamlined processes that align
with the urgent nature of bridging finance. This responsiveness is particularly advantageous in auction and chain-
break scenarios where delays mean missed opportunities.

Who Should Consider Loans Up to GBP 30 Million?
Not every borrower requires a GBP 30 million bridging loan, but for those who do, it usually means complex
projects that demand:

1. Experienced lenders familiar with large-scale property transactions.

2. Detailed exit strategy planning to ensure repayment within agreed terms.

3. Flexibility in structuring to accommodate phased drawdowns or multiple asset covers.

Herein lies the crux of the lender vs. broker debate. Brokers, including specialist firms facilitated by KIS Finance, can
offer invaluable access to a broad panel of lenders, including those capable of handling loans of this size. Their
market knowledge means borrowers can benefit from tailored introductions to lenders like West One and Aria
Finance, who have experience in underwriting high-value bridging loans.

Lender or Broker Territory?
When contemplating loans up to GBP 30 million, many borrowers ask whether to go direct to a lender or to
engage a broker. Here’s how to think about it:

Direct Lenders

Offer transparent product terms with clear outlines of fees, rates, and exit options.

Have in-house credit risk teams equipped to assess large transactions.

Can sometimes move faster for repeat or known borrowers.

May have product or credit restrictions not publicly known.

Brokers

Access a wider range of lenders including niche and specialised bridging funds.

Provide expertise in negotiating terms optimized for the borrower’s unique exit strategy.

Manage complex loan structuring and ancillary requirements like refurbishments and phased draws.



Help borrowers navigate faster loan execution without relying solely on a single lender’s capacity.

Given the complexity and scale of bridging loans over GBP 5 million—and especially those approaching GBP 30
million—broker involvement often proves beneficial. Brokers’ market insight can identify risk appetite among
lenders and spot nuances in loan terms that borrowers may overlook when dealing with lenders directly.

Planning Your Exit Strategy
No bridging loan—especially at high value—should be taken without a well-defined exit strategy. The loan term
usually spans 6 to 24 months, but the repayment plan can include:

Remortgaging onto longer-term finance

Sale of the property post-refurbishment or auction purchase

Equity release via refinance or sale

Borrowers working with experienced brokers or lenders such as Aria Finance and West One benefit from guidance
in structuring loans with flexible exit options, minimizing the risk of costly extensions or penalties.

Further Reading and Resources
For those interested in diving deeper into bridging finance and related products, check out the Beehiiv subscribe
page for curated newsletters focusing on property and finance innovations.

You can also explore the Latest Issue of European Business Magazine hosted on Issuu, featuring detailed case
studies and lender interviews.

Conclusion
Bridging loans up to GBP 30 million inhabit a niche where lender and broker territories often overlap, but the best
approach depends on borrower needs:

For straightforward, repeat high-value borrowers with direct lender relationships, going direct might suffice.



For more complex projects, requiring speed, flexibility, and bespoke structuring, brokers provide vital expertise
and access.

Working europeanbusinessmagazine.com with trusted specialists—including brokers linked to market leaders like
KIS Finance and lenders such as Aria Finance up to 30m and West One up to 30m—is key to unlocking
bridging finance that meets your project’s execution speed and exit planning requirements.

https://europeanbusinessmagazine.com/business/top-picks-for-bridging-loan-providers-in-2025/

