


Termites do not announce themselves politely. Most homeowners first notice them after something has already
gone wrong, a hollow baseboard, a blistered patch of paint, a door frame that suddenly feels soft under a
fingernail. By then, the problem is no longer theoretical. It is structural, expensive, and often emotionally draining
because the damage hides in places people rarely inspect.

That is exactly why the company you hire matters as much as the treatment itself. Good termite work is not just
about applying chemicals or setting bait stations. It starts with diagnosis. It depends on honesty, careful
inspection, realistic expectations, and a treatment plan that fits the construction of the home. A rushed sales visit
can lead to the wrong method, unnecessary cost, or worse, a false sense of security while termites keep feeding
behind the walls.

Homeowners often ask for the “best” termite company, but that is not quite the right question. The better
question is whether a company can explain what it found, why it recommends a specific treatment, what results
you should expect, and how it will stand behind the work if activity returns. Asking the right questions before



signing anything can separate skilled termite control services from companies that are simply good at closing
deals.

Start with the inspection, not the sales pitch
A termite treatment proposal is only as good as the inspection behind it. If the inspection feels rushed,
everything that follows should be viewed cautiously. A proper termite inspection takes time because evidence
can be subtle. Mud tubes along a foundation wall are obvious, but activity in a crawl space, behind insulation,
around expansion joints, or under a bathroom leak may require patience and a trained eye.

One of the first questions to ask is simple: What exactly did you find, and where did you find it? The answer
should be specific. A strong inspector will mention active mud tubes, damaged wood, conditions that attract
termites, moisture issues, wood-to-soil contact, and any inaccessible areas that limited the inspection. Vague
phrases such as “you definitely have termites everywhere” or “this whole house is at risk” are not enough. You are
hiring expertise, and expertise sounds precise.

Ask the inspector to show you the evidence in person whenever possible. If you are not home, request photos.
Good companies do this routinely because visual proof builds trust and reduces misunderstandings later. If a
technician points out old damage, ask whether it looks active or inactive. That distinction matters. Old termite
damage does not always mean there is a current infestation, though it does suggest the structure has been
vulnerable before.

It is also worth asking whether the company identified the termite species or, at minimum, the type of termite
problem. In many homes, the practical distinction is between subterranean termites and drywood termites. The
treatment strategy can differ significantly. Subterranean termites typically require soil treatments, bait systems, or
both. Drywood termites may call for localized treatment, spot treatment, or in some cases whole-structure
fumigation, depending on the extent and location of activity. If the company does not explain this clearly, keep
asking until the answer makes sense.

Ask how the home’s construction affects treatment
No two houses offer the same access, and termite work is heavily shaped by construction details. A slab home
presents different challenges than a crawl space foundation. Finished basements, attached porches, radiant
heating systems, wells, French drains, stone facades, and additions can all influence where termites enter and
how treatments are applied.

A useful question is: How does my home’s design affect your approach? This quickly reveals whether the
company is thinking like a professional or simply quoting from a standard playbook. For example, a slab home
with expansion joints and plumbing penetrations may require targeted drilling in certain areas for a liquid
treatment. A crawl space home may allow easier trenching and direct access to piers and support members. If
landscaping, patios, or interior flooring complicate access, the contractor should say so plainly.

Experienced termite professionals also talk about limitations. They might explain that some areas are inaccessible,
that treatment around a finished sunroom is restricted, or that a basement storage wall prevents full visibility.
That kind of candor is a good sign. No serious company pretends every square foot of every structure can be
seen and treated perfectly without constraints.

I have seen homeowners get caught by reassuring but unrealistic language. They hear “full protection” and
assume that means every risk has been eliminated. In practice, termite control is often about reducing risk
dramatically and interrupting active colonies, while also correcting the conditions that made the structure



attractive in the first place. A company that explains the limits of treatment is often more trustworthy than one
that promises absolute certainty.

Understand what treatment is being recommended, and why
Not all termite treatments are interchangeable, and no ethical company should present them as if they are. Ask:
Why are you recommending this method instead of the alternatives? The answer should include both the
biology of the termites and the realities of your property.

Liquid termiticides can create a treated zone around a structure and may provide a fast reduction in subterranean
termite activity when properly applied. Bait systems can be effective as well, particularly for monitoring and
colony suppression, but they rely on termite foraging behavior and typically take more time. Some properties
benefit from one method more than the other. In other cases, a combination makes sense.

If the proposal includes drilling through slab areas, tile, garage concrete, or masonry, ask exactly where and why
drilling is necessary. You are entitled to understand what the job will look like physically. Holes can usually be
patched, but the workmanship varies. Some companies are meticulous with patching and cleanup. Others treat it
like an afterthought. That may sound cosmetic, but attention to detail in visible areas often reflects attention to
detail in the hidden parts of the job too.

For drywood termite issues, ask whether the activity appears localized or widespread. Spot treatment may be
appropriate when the infestation is contained and accessible. Whole-structure fumigation is a larger undertaking
and should be justified clearly, not sold reflexively. If a company recommends fumigation, ask what evidence
suggests it is needed, whether there are alternatives, and what those alternatives would and would not
accomplish.

The best termite control services can explain treatment in plain language. If every answer sounds evasive, heavily
scripted, or overly technical in a way that avoids your actual question, step back. Complexity is real in this field,
but confusion should not be part of the sales strategy.

The most useful questions to ask before you sign
Before you hire anyone, make sure these points are covered clearly:

What evidence of active termites did you find, and can you show me photos or locations on site?

Which treatment do you recommend for my home, and why is it a better fit than the other options?

What preparation, drilling, trenching, or disruption should I expect during the job?

What does the warranty cover, what does it exclude, and what will renewal cost after the first term?

Who will perform the work, and how much experience do they have with termite-specific treatments?

Those five questions expose most weak proposals very quickly. They force the company to move beyond general
reassurance and into specifics. A reputable firm should be comfortable answering all of them without pressure or
defensiveness.

Licensing, insurance, and local experience are not minor details
Homeowners sometimes treat licensing and insurance as background paperwork, but in termite work they
deserve direct attention. Ask whether the company is properly licensed for termite treatment in your state or



locality, and whether the technician assigned to your property is credentialed according to local rules.
Regulations vary, but treatment of structural pests often carries stricter requirements than general pest control.

Insurance matters too. Soil trenching, drilling, and treatment around finished surfaces involve some risk. If
something goes wrong, from accidental damage to an application issue, you do not want uncertainty about
coverage. Ask for proof of insurance if the project is substantial or if the treatment plan is invasive.

Local experience is equally important. Termite pressure differs by region. Soil type, climate, moisture patterns,
and common construction styles all shape how infestations develop. A company that regularly works in your area
is more likely to understand where termites typically enter, how local homes are built, and which treatment
challenges come up again and again.

For instance, homes in humid southeastern climates may face persistent subterranean termite pressure year-
round, while homes in other areas may experience different activity patterns or species concerns. That does not
mean a national brand cannot do good work. It means the person inspecting your home should know the local
realities well enough to spot common vulnerabilities without relying on guesswork.

Warranties deserve slow reading
Termite warranties are one of the most misunderstood parts of the contract. Many homeowners hear “guarantee”
and assume all future damage is covered. That is often not the case. Some warranties cover retreatment only.
Others offer limited damage repair coverage, usually with conditions. Renewal fees may apply annually, and
missing a renewal can end coverage.

Ask the company to explain the warranty in plain terms. If termites return during the warranty period, what
happens next? Will the company reinspect for free? Retreat the affected area? Replace damaged wood? Cover
repairs only if certain conditions are met? Does the warranty transfer if you sell the home? These questions
matter not just for peace of mind, but also for future real estate transactions.

Read the exclusions carefully. Moisture problems, construction changes, inaccessible areas, landscaping
alterations, and failure to correct conducive conditions may affect coverage. That may seem frustrating, but some
exclusions are reasonable. A company cannot control a leaking sill plate for years if the homeowner never fixes
the moisture source. The important thing is transparency. You should know exactly what responsibility stays with
the company and what responsibility stays with you.

A short, cheap contract with weak coverage can cost more in the long run than a slightly higher upfront
treatment from a company with a stronger warranty and better follow-up service. Termite work is one of those
areas where the cheapest line item on paper is not always the least expensive decision over five or ten years.

Ask about follow-up, monitoring, and reinspection
Termite control is rarely a one-visit story. Even after a thorough treatment, follow-up matters. Ask how the
company handles reinspection. Will someone come back automatically? Is follow-up included or billed
separately? How often should the home be reinspected?

If the treatment involves bait stations, monitoring is part of the value. Baits that are installed and then neglected
are not much protection. Ask who checks the stations, how often they are checked, and what happens if activity is
found. If the treatment is a liquid barrier, ask when the company recommends the next inspection and what signs
should prompt you to call sooner.



Good termite professionals also discuss prevention. They may point out leaking hose bibs, poor grading, mulch
piled too high against siding, firewood stacked against the house, or untreated wood touching soil. These are not
side comments. They are part of competent termite management because treatment alone cannot overcome
constant moisture and easy access indefinitely.

I once walked through a property where the owner insisted the previous termite treatment “failed.” The treatment
itself had likely been applied correctly, but a broken downspout had been saturating one corner of the
foundation for months, and lattice trim was buried in wet mulch. The colony found the easiest path available.
That kind of scenario is common. A strong company will tell you hard truths about the property conditions, not
just sell a product.

Pricing should be detailed enough to compare fairly
A termite proposal should never be just a number at the bottom of a page. Ask for a written scope of work. You
want to know what is included, where treatment will occur, what material or system is being used, how much
labor is expected, and whether there are annual fees.

This is especially important when comparing estimates. Two quotes may differ by hundreds or even thousands of
dollars, but they may not be proposing the same thing. One company may be quoting a full perimeter liquid
treatment. Another may be quoting a baiting system with annual monitoring. A third may be quoting a partial
treatment, which sounds cheaper until you realize it addresses only one side of the structure.

If the company identifies damaged wood, ask whether repairs are included. In many cases, they are not. Pest
control and carpentry are often separate scopes of work. Clarify that early so there is no surprise later. Also ask
whether the company works with contractors or can recommend a qualified repair professional if structural issues
are found.

Price can also be influenced by access difficulty. A house with extensive hardscape, finished basement walls, or
limited crawl space access may legitimately cost more to treat. That does not mean every high quote is justified,
but it does mean simple side-by-side price comparison is rarely enough.

Watch for red flags during the estimate process
Some warning signs appear before any treatment begins. They are easy to miss because homeowners are usually
stressed when termites are involved, and stress can make urgency feel like competence. It helps to know what
deserves caution.

A company diagnoses a severe infestation without showing evidence or explaining where activity was found.

The salesperson pushes for a same-day signature by using fear rather than facts.

The written proposal is vague about treatment areas, warranty terms, or follow-up.

Questions about licensing, chemicals, or methods are brushed aside or answered defensively.

The price changes sharply once you ask for more detail.

A credible termite company does not need to rely on panic. Termites are serious enough on their own. The facts
are persuasive when the inspection is sound.

Ask who is actually doing the work



There is often a gap between the person who sells the job and the person who performs it. Sometimes that is
fine. Large companies routinely separate those roles. But you should still ask who will be on site and what their
experience is with termite-specific work.

Termite treatment is more exacting than many homeowners realize. Applying a product according to label
requirements, calculating volume, trenching to proper depth, drilling accurately, and recognizing hidden risk
areas all require training and care. A veteran technician can spot conditions that a new hire might miss. That does
not mean newer technicians cannot do excellent work, but it does mean supervision and quality control matter.

Ask whether the technician will review the plan with you before starting. Ask whether post-treatment
documentation will be provided. A professional company should leave behind more than a paid invoice. You
should have a record of what was done, where it was done, and what to watch for next.

Realistic expectations lead to better outcomes
One of the smartest questions a homeowner can ask is: What should I expect after treatment? That opens the
door to an honest conversation about timing and results. Depending on the treatment type, you may still Termite
Control Services see some signs of activity for a period after service. Old mud tubes do not vanish overnight.
Swarmers may still appear during a certain season even after a colony has been impacted. Wood that has already
been damaged does not repair itself.

What Termite Control Services Maximum Pest Control you want is a company that explains what is normal, what
is not, and when you should call back. If you discover fresh mud tubes, new frass, or worsening damage, that
should trigger a reinspection. If a company pretends treatment means you will never think about termites again,
the expectation being sold is too simplistic.

The homes that fare best over time are usually owned by people who treat termite control as part of ongoing
building maintenance. They keep water away from the foundation, repair leaks promptly, schedule reinspections,
and save their paperwork. They also hire companies that communicate clearly and document their work carefully.

The best hire is usually the one that makes you feel informed, not
pressured
When you finish speaking with a strong termite company, you should feel calmer and better informed, even if the
infestation is serious. You should understand what was found, what will be done, how long it will take, what it will
cost, and what happens if termites return. You should not feel rushed into signing because someone waved
around worst-case scenarios without backing them up.

Termite control services vary widely in quality, and the differences do not always show up in the marketing. They
show up in the inspection notes, the clarity of the answers, the precision of the scope, and the honesty of the
warranty discussion. Ask direct questions. Ask for proof. Ask for time to read the agreement. The right company
will welcome that process because good work stands up well under scrutiny.

Maximum Pest Control
836 NE 7th Terrace Suite #5
Cape Coral, FL 33909
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FAQ About Termite Control Services

What are two signs of a termite infestation?

Mud tubes along a foundation and piles of shed wings near doors or windows are two signs to investigate. Mud
tubes are associated with subterranean termites. A licensed inspector can identify the insect and assess whether
there is active infestation.

How many years does a termite treatment last?

There is no single timeline for all treatments. The method, site conditions, and maintenance affect how long
protection lasts. Bait systems rely on monitoring and service. Ask the provider for the recommended inspection
schedule and the terms of any coverage.

Is Termite Treatment Expensive in Cape Coral?

Cost depends on the termite species, the size and construction of the property, the extent of activity, and the
treatment method. Request a written estimate after inspection and ask whether monitoring, follow-up visits, and
renewals are included.


